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All Your Commercial Equipment Needs
From Phone Systems to JETS
$5,000 to $$$$$Millions

Did You Know?

The US Post Office handles Definitions
43% of the world's mail. Its Lessee

nearest competitor is Japan
with 6%.

The party who makes use of
the property owned by
another party (the Lessor)
and pays the Lessor, usually

Quotes N eW S I ette r :Eattl:lf; elform of rentals, for

“Imagination is more
important than knowledge.”
&

Lessor
The party, who has legal
titte to the equipment,
grants the Lessee the right
to use the equipment for the
lease term and is entitled to
the rental payments.

: : The JGI Companies
If we knew what it was we 140 Stoneridge Drive, Suite 130, Columbia, SC 29210
were doing, it would not be Phone: (803) 731-4847 Fax: (803) 731-5270
called research, would it? Email: bbledsoe@jgicompanies.com
Albert Einstein Website: www.jgicompanies.com

WELCOME to the JGI Newsletter. We at JGI value & respect our past, present & future clients and their businesses. We want
you to be well informed about your financing choices and we want your business to grow as a result. We will endeavor to
deliver relevant & timely information that will make your job easier. We welcome any suggestions you may have or ideas for
topics you are interested in. Always feel free to contact us with any questions. We are here to help you find the best solution
for you and your business.

Jim Jones, President & CEO Betty M. Bledsoe, Leasing Director

************SPECIAL N OTlC E************

Check out our new and improved website at www.jgicompanies.com.

Leasing Your Technology Equipment

We are all faced these days with fast paced and ever changing technology. Computer systems, whether they are made up of
a single laptop or a vast network of linked computers, are becoming obsolete at an accelerated rate. It has become a way of
life for most companies (large or small) to have their technology updated every few years in order for them to compete in
today’s market. Leasing can help your small business acquire state of the art technology and software which will result in
your being more competitive without draining your financial resources such as bank lines and available cash. Why put off
that new system that you know will make a difference in your bottom line. The company that waits until it can afford to pay
for the right hardware and software may find itself unable to remain competitive. Leasing can provide a hedge against
obsolescence; assist with upgrades; and take the worry out of disposing of old equipment.

JGI has relationships with numerous funding sources that can provide financing for your technology needs, whether it be
$1000 or $100,000 or more; flexible terms; end of lease buyouts of $1 or Fair Market Value; a combination of hardware &
software or software only; and often training, warranties & installation can be included in the total financed. We even have
access to a new source that can provide a Technology Rotation Lease for your hardware purchases. This program sets up a
rotation and upgrade of your equipment every two or three years on transaction sizes of $10,000 and up. You are notified
approximately 90 to 120 days before the end of the term so that you can research and decide on what new equipment you
want and to prepare for the rotation of equipment. The type of equipment you choose and the vendor you use is left up to
you. The funding source makes arrangements to have the equipment switched out at the end of the lease and have the old
equipment removed. If you have a large office you can set up the rotation on cycles so that upgrades are done by
departments.

No matter what your technology wants and needs are, JGI can assist you with making it happen. Leasing can assist with
keeping your equipment up-to-date with little money upfront & monthly payments that fit your budget. Best of all, it can
keep you ahead of your competition.
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